SALES-IN-A-BOX:

A 5-STEP APPROACH TO IMPROVE SALES
USING CONTENT
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u The story of "99 Questions”
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u What are we going to discuss?

/ My Client's story \

What was the REAL
problem?

What is Sales-in-a-Box?
What's in the Box?
How to get started

Resources & Tools )—-——
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